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Particulars UOM Dec-11 Q3FY12 9MFY12
Area Sold mn.sq.ft. 1.32 5.19 16.35
Sale Value INR Mn 1,712 6,052 19,486
Collections INR Mn 1,750 4,570 13,209
Realizations INR/sq.ft. 1,293 1,166 1,192

• Major contributors to the sales – (a) Esencia, Gurgaon (b) Fernhill, Gurgaon (c) Golf Links–II,
Mohali (d) Sushant Golf City, Lucknow.

• Mix of sales across the asset classes with maximum being in ‘residential’ segment viz. plots,
low-rise built-ups & high-rise group housings

• Area sold increased by ~19%
(y-o-y) in Q3FY12

• Increase in realizations by ~17%
(m-o-m) in December 2011  
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• Total area sold till nine months ended FY12 stood at 67.72 mn.sq.ft. (which is yet to be delivered)
on a saleable area of ~305 mn.sq.ft. (as on September 30, 2011). Total sale value of the area sold
stood at ~Rs. 73,667 mn.

• In December 2011, the company collected ~Rs.1,750 mn from its customers, resulting in total
collections to ~Rs. 13,209 mn in 9MFY12. Consequently, total collections from the customers till
date stood at ~Rs. 38,093 mn and total unbilled collections (yet to be called) on sales booked till date
stood at ~Rs. 35,574 mn.
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• Realizations improved by ~17% (m-o-m) to ~Rs. 1,293/sq.ft. in December 2011 on account 
of higher realizations in commercial sales. However in Q3FY12, the realizations decreased 
marginally by ~3% (y-o-y) to ~Rs. 1,166/sq.ft.
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For Further Information, Please Contact:

Investor Relations
Ansal Properties & Infrastructure Ltd.

Dinesh C. Gupta                                          Kapil Arora                                        Abhinav Srivastava
Tel: +91 120 4293945                            Tel: +91 11 66038334                  Tel: +91 11 66038561
Email: dineshgupta@ansalapi.com Email: kapil@ansalapi.com Email: abhinav.srivastava@ansalapi.com

~End of Updates~
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This presentation has been prepared by Ansal Properties & Infrastructure Ltd (the “Company”) solely
for your information and for your use and may not be taken away, reproduced, redistributed or passed
on, directly or indirectly, to any other person (whether within or outside your organization or firm) or
published in whole or in part, for any purpose. By attending this presentation, you are agreeing to be
bound by the foregoing restrictions and to maintain absolute confidentiality regarding the information
disclosed in these materials. “Sales booked in December 2011 may be subject to cancellation and the
management in no way represents that these bookings have been confirmed from all aspects Also some
sales that have been booked in December 2011 may not be reflected here as the process for bookings
and confirming the sales may still be underway as on the date of the creation of the report.”
Calculations of the exhausted area for the townships under development could vary with any changes
in the plans or saleable area and the management reserves the right to reclassify the land as exhausted
or not yet exhausted.

The information contained in this presentation does not constitute or form any part of any offer,
invitation or recommendation to purchase or subscribe for any securities in any jurisdiction, and
neither the issue of the information nor anything contained herein shall form the basis of, or be relied
upon in connection with, any contract or commitment on the part of any person to proceed with any
transaction. The information contained in these materials has not been independently verified. No
representation or warranty, express or implied, is made and no reliance should be placed on the
accuracy, fairness or completeness of the information presented or contained in these materials. Any
forward-looking statements in this presentation are subject to risks and uncertainties that could cause
actual results to differ materially from those that may be inferred to being expressed in, or implied by,
such statements. Such forward-looking statements are not indicative or guarantees of future
performance. Any forward-looking statements, projections and industry data made by third parties
included in this presentation are not adopted by the Company, and the Company is not responsible for
such third party statements and projections. This presentation may not be all inclusive and may not
contain all of the information that you may consider material. The information presented or contained
in these materials is subject to change without notice and its accuracy is not guaranteed. Neither the
Company nor any of its affiliates, advisers or representatives accepts liability whatsoever for any loss
howsoever arising from any information presented or contained in these materials.

THIS PRESENTATION DOES NOT CONSTITUTE OR FORM ANY PART OF ANY OFFER, INVITATION OR
RECOMMENDATION TO PURCHASE OR SUBSCRIBE FOR ANY SECURITIES.

Disclaimer


